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CERTinrarre of mailjj 

I hereby o^^f^^j^flSf^^r and every 
paper referred toTOrtTffas being enclosed 
is being deposited with the U.S. Postal Service 
as first class mail, postage prepaid, in 
an envelope addressed to; Hon. Connmissioner 
for Patents, Box Non-Fee Amendment, Washington, DC 20231. 


on August 24, 2002 


By 


Craig S. Fischer 



PATENT 

Microsoft Matter No. 1 1 3952. 1 
Attorney Docket No.: MCS-011-98 


IN THE UNITED STATES PATENT AND TRADEMARK OFFICE 


In re Application of: KILGORE et al. 

Serial No.: 09/148,615 Group Art Unit: 2171 

Filed: September 4, 1998 Examiner: T. Chen 

For: SYSTEM AND METHOD FOR TRANSMITTING 

AND DYNAMICALLY ADJUSTING DATA VALUES 
ASSOCIATED WITH A REMOTE USER INPUT 


"EXHIBIT C" 

IN SUPPORT OF DECLARATION UNDER 37 CFR 1.131 


Hon. Commissioner of Patents & Trademarks 
Box Non-Fee Amendment 
Washington, D.C. 20231 

Sir: 

Attached please find a user's guide dated August 20,1996 in support of a 
Declaration under 37 CFR 1.131. The attached user's guide has been identified as 
"Exhibit C" and consists of four pages. 
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Serial No.: 09/148.615 


Attorney Docket No: MCS-01 1-98 


Respectfully submitted, 
Dated: August 24, 2002 



Registration No. 42,535 
Attorney for Applicants 


LYON & HARR, L.L.P. 
300 East Esplanade Drive, Suite 800 
Oxnard, CA 93036-1274 
Telephone: (805) 278-8855 
Facsimile: (805) 278-8064 
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CarPoinK^gg*^ ORlQiNAaYRLED 

Mordakilit7 Calculator/Kcvjsed 
«/20/96 


'HOW MUCH WERE YOU THINKING OF PAYING?" 

Do you know tte answerf You'll be -skeJ this question «W a. soon « you set foot on a car lot. 
^^iT^Tu Allordabitay Cakulau,r lo at a glaace how much of a dr or tnick your monS 
can buy» and how much of a loan you can affoixL ^ 

Enter a purchase price or a monthly payment. Select a downpaymant, too, if you like. Hie 
Alioidabdity Calcubtor cninches the numbere automaiicany, showing you how much you'll pay 

for the car of your d«3uns, and how much buying power you have bas<rf on the amounts 

you choose to pay each month. 


^tdev; insert calculator here]* 

How to Use The Aff oidaMity Calculator 
Esttmattng Monthly P^vmi^nt^. 
Say the purchase price of a car you like h in 
the ne^borhood of $21,500. Enter that 
amount in the AffordabiKty Calculator's 
"Purchase Price* window. 

Next, if you choose, enter the downpayment 
you expect to pay, such as the trade-in price 
of your present oar. 

The Affordability Calculator shows you 
immediately the amount your monthly 
payments will be-and the total purchase price 
of the car including interest charges"-based on 
the current average interest rate of 8.5 percent 
and term of 48 months. 


If you know the interest rate or the term of 
the loan you ejqiea to get, use the $lider^ lu 
enter those amounts; the Affordability 
Calculator will automatically adjust your 
monthly payment figure and the vehicle's 
total purchase price. 

(The Affordability Calculator doesn't take 
into account extra charges lilw destination 
fees, options, warranties, service packages, 


taxes, and other incidentala that vary [torn 
vehide to vehicle and from dealer to deaho-. 
You can include these in the purchase price 
amount you enter if you intend to finance 
diem, but the Calculator is best used simply 
for ballpark estimaring.) 

Estimating ^^rying Pff-rgn 
Start by using the slider to enter a monthly 
amount that suits your budgn. New, choose 
a term--the number of mandis over which 
you'd like to spread the loan. Then select an 
jnteiTBst rate that is currently avdlable from 
lendeis in your area, or else choose a rate you 
might expect to pay. (If you do act enter an 
interest rate or a term, the Calculator will 
reflea figures based on S3 pereent interest 
and 48 months term.) 

Delete any amount showing in the window 
labeled "Dowi^jayment." 

The Affonfcbilily Calculator diows you how 
much money you can bonow under the 
conditions youVe selected. The amount is 
shown in the window labded "Putdiase 
Price." 

Eiqjeriment by changing the Cerm-lei^ and 
interest-rate amounts.You'll see how these 
values affea the size-and therefom the 
buying power-<,f your moniUy paym<aii5, 
and how much they affea your loan's overall 

COSL 


Intieresc Races and TermK 
iaterest rates for loans vary by region, 
channel (type of lender; each has its own 
oompetitivE fieli^ , market forces, and term- 
the hm^ of rime for which the money is 
borrowed. Shoitterm loans usually have 
lower rates than long-term loans, but require 
higher monthly paymenis. 

Use the Affordabiliiy Calculator to compare 
loans based on their interest rates and taois. 
Watch out for rising monthly payment 
amounts; you don't want these to dimb 


h^er than you can comfortahfy handle, 
even in an mereaicy. Before accepting any 
loan, check as many loan source as possible 
to be sura you are g^g the bert price 
^raiin your range of affottiability. 

For new cars, loan terms of 60 month* and 
more have become conunon. This is due 
partly to increasing prices that have made 
traditional 24-, 36-, and 48^nondi loans less 
affordable for many bi^rers, and to the 
increasing reL'ability and long life of new 
vehicles. (A decade ago, for example, few new 
cars were lilwly to hold their vahre beyond 
four years. Therefore, lending-and especially 
borrowing-naonoy for a longer period to 
buy such a car was righdy consideied 
unsound.) 

Even so, you should still be wary of loans 
having terms longer than 48 months. If 
you're not, you could find yourself "in the 
bucket" as car salesmen say— that is, owing 
more on your car than you can sell it for. 


I>ownpaymttit: 

It makes sense to pay as laige a downpaymeut 
as you can afford Doing so lessens the 
amount of money you must borrow to pay 
for your new vehicle, and therefore lowere ics 
overall price You'll reap the rewaivls in 
lower monthly payments. You may even be 
able to obtain a shorter loan for even greater 
savings. 

I low much should you pay} At least 20 
percent, say most ejcperts. Generally, this 
amount will keep you from getting *in the 
bucket"-owing more for the vehicle than it 
15 worth— and is, in fact, the amount many 
lenders require to approve an automobile 
loan, espedally for a used car or truck. 

At the very least, plan on using the money 
gained from the sale of your present vehicle 
as a downpayment on your new p\irehase. If 
you trade in your present car or truck to the 
dealer, be sure you receive an actual price for 


it. not an -aDowanoe" that varies wiUi ihv 

vehide 70U intend to buy or wirii tfaa terms 
of the purchase. 

On the ochcf hand, even if pnjssured to do 
so. don't pay any money down until both 
youandthedealer have signed a purchase 
orderforthe new vehicle. Thatwayyour 
money cannot be used as a tool by the dealer 
to hinder you {torn shopping elsewhere. 


How Much Financing Can You Afford? 
How much should you pay fbr car or truck 
financing? Some experts say you should avoid 
paying more for vehicle loan instalkQenis 
than 20 percent of the money you have left 
each month after paying all your regular 
fflrenses-rem or mortgage, utilities, normal 
food and transportation chaj^, credit card 
balances, etc. 

Of couise, the more of these expenses you 
include the less money you will have left for 
nwking monthly car or truck loan payments, 
but consider the alternative; Fudging the 
aecurwy of your Kving expenses may force 
you to make unwanted sacrifices to keep up 
with vehicle payments (a year and a half fnjm 
now. will you still be satisfied not eating in 
restaurants or renting videos on weekends to 
pay for your car?) and worse, an emergency 
could spell genuine financial trouble. 


